
 

            

        

Call it solid, flat or steady, many manufacturers expect 
the modular industry to hold its own in 2019
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Chip Smith, Owner and President of Blue Ridge Log 
Cabins, foresees more shipments in 2019 as well as
“continued growth and acceptance within the construction 
industry.”

Retailers Mitch Howard and Charlie Burkett were both 
optimistic. 
“I think it’s going to be an upturn,” Carolina Home Outlet’s 
Howard said. He expects a 10 to 20% increase in shipments.

   ________________________________________________________________

“Growth and acceptance within the construction industry.”
___________________________________

Charlie Burkett, GM of Oakwood Homes Greenville, said 
he is “expecting business to be really good.” He added that 
every year, modular construction becomes more important 
to housing our country. He has seen growth over the past 
four years. 

Other modular trends expected by members:

*   Many of the members said there is a trend of consumers 
desiring smaller homes and preferring hardwood or tile 
flooring over carpet. 

*  Jeff Mooring notes that customers are looking for 
upgraded kitchens with farm sinks, large islands, built-in 
appliances, and stone countertops. Also, large ceramic 
showers, barn doors, and shiplap accent walls. 

*  Chip Smith reported Blue Ridge is researching cost- 
effective smart technology and hopes to incorporate those 
features in their homes in 2019. 

Challenge    Miller sees increasing tariffs as one of the 
major challenges for the industry next year. He said right 
now he pays a 10% tariff on materials coming from China. 
Trade talks are ongoing, but if something can’t be worked 
out, he projects there will be a 25% tariff on a great deal of 
the materials they use for their homes. 

Rising interest rates may be a mixed blessing for the 
industry next year. The cost of financing a home will go 
up but that could nudge buyers into the modular market 
where they get more for their money. 

Nationwide Division President Andy Miller expects more 
growth on the commercial side.

“It feels to me like requests for single family modular 
homes are flat or may be slowing, while commercial 
project requests are increasing. Modular construction is 
definitely becoming a bigger player in both,” Miller said.

Champion General Manager Jeff Mooring said he 
believes shipments will remain steady with customers 
being pushed toward affordable housing.   

“Several of the larger site-built national builders have 
already experienced a slowdown,” Mooring said. 

“I do believe it will be temporary and by Q3 of 2019 
housing starts will start heading north again.”

GM Charlie Burkett is optimistic about modular sales in 
2019.  Members of his team at Oakwood Greenville
include (l to r): Burkett, David Stone, Kevin Lemos, 
Courtney Harris, Crystal Posey



 

      

Association Has to Bat 1000 to Keep the Modular Building Code 
Reasonable and Cost-effective

 

Adopting a new building code for South Carolina 
modular and site-built homes is a long, drawn-out 
process.  It takes about two years from the time a new 
version of the International Residential Code is issued 
until it is implemented in the state.  
 

Most new editions contain expensive but unnecessary 
upgrades.  SCMHI / MHISC works to get those problem 
provisions removed from the code by either the SC 
Building Code Council or the state legislature.  The 
challenge is that the association must be successful at 
every step of the process in order to pass amendments 
and make them stick through the two-year process: 

 

November 2017
SC Building Codes Council voted to adopt the 2018
International Residential Code, opening a 180-day period 
where requests for modifications could be submitted. 
 

February 2018
The BCC appointed a Study Committee to consider all 
requests for modifications. 
 

June & July 2018
The Study Committee met three times to discuss and vote 
on each modification request. (Photo, left) Some requests 
were rejected, some adopted, as is typically the case. 
 

August 2018
The BCC voted to accept most, but not all, of the Study 
Committee recommendations. 
 

January 2019
All changes approved by the BCC will go to the General 
Assembly. The legislature will either vote yes or no or let 
them “time out” and automatically become valid in June. 
 

January 2020
The new code will go into effect on the first day of 2020.
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Is a traditional manufactured / modular retail center 
a good place to sell tiny homes?
Some tiny homes are built to the modular 
building code.  The same license and paper-
work requirements apply to modular tiny 
homes as other modular homes. It’s logical 
and convenient to sell both at the same 
location. But many retailers haven’t decided 
how they would market tiny modulars.  

Modular homes of 400 square feet or less are 
expected to become more common in South 
Carolina. Changes in step, loft, and window 
requirements that should make it more 
cost-effective to build a tiny home to a 
modular format will go into effect January, 
2020. 

Dave Fautley of HomeMax said the new laws 
will offer opportunities to the modular indus-
try but he does not currently plan to sell tiny 
homes.  He said when he sold tiny houses, 
they “brought way more lookers than 
buyers.”
 

Mark Street, President of Carolina Country 
Homes said they get the occasional inquiry 
about tiny homes, but will not be selling them 
at this point. 
“None of the manufacturers I buy from have 
a tiny home product, they tell me they can’t 
make the economics work.”

Manufacturing executives at Clayton 
Homes are taking a different approach. They 
are marketing the homes as high-end 
Designer Cottages, according to Jim Greer, 
National Brand Manager for the line.
“The Designer Cottages brand exemplifies 
high-end features and craftsmanship in a 
smaller footprint, not found in most 
pre-fabricated structures.” Greer said. “We 
feel these highlight the possibilities and 
opportunities that building in factories can 
provide.”
“We aren’t using our typical retailers and are 
working on brand new retail centers as well 
as working with developers dedicated to 
these cottages,” Greer said.
On the retail side, Clayton Homes SC Reg-
ional Manager Tony Massarelli said there 
may also be a place in the market for modular 
tiny homes that have more of a resemblance 
to park models. 
“We have not committed to selling any yet 
but may try to market them in some areas that 
have resort areas,” Massarelli explained.  

“I do think it will catch on if they get more 
affordable,” Fautley said. 

Structures built to a variety of building codes including HUD, IRC and ANSI are all being marketed as 
tiny homes.  Manufacturers and home sellers are taking different approaches to selling tiny homes, 
reflecting the wide range of prices and styles being offered.  Some companies have moved away from the 
tiny home term, feeling it may confuse the public with products such as campers. Homes by (l. to r.) 
Cavco, Blue Ridge Log Cabins and Designer Cottages (Clayton Homes).
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PRODUCTS  THAT  REVOLUTIONIZE  HOW 
MANUFACTURED  HOUSING  DEFINES  COMFORT .

www.stylecrestinc.com | 800.945.4440

For over 45 years, Style Crest® has provided the products you need to make comfortable, reliable and 
sustainable manufactured homes. Through our continued commitment to deliver quality products 
with a quality service, we strive to re-imagine the products that make a house a home.




