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In This Issue

Complaints about the construction or set-up of manufactured homes are becoming rare in South Carolina.  If an 
issue does come up, companies can help resolve it by moving quickly to fix any problems.  
On the other hand, cases that come before the South Carolina Manufactured Board (SCMHB) can get messier if 
it turns out that the work was done by people who didn’t have the right license.  The SCMHB is the state agency 
that regulates the industry.  MHISC is the member-run business association that represents the agency. 
Here’s what manufactured home dealers need to know about licensing requirements for setting up a home:

Installing the House Under the Dealer’s License

Some retailers may think that if a home is installed under his or her license, the dealer can use whoever they 
want to do the work.  
That’s not the case. The person supervising the set must be a “direct employee” covered by the dealer’s bond as 
opposed to an independent contractor.  See box. 

Contracting With An Installer

The dealer of course can contract with an installer to set the house.  But that installer must have his own license 
to do the work.  Retailers need to be aware that only two licenses can be used, a Manufactured Home Installers 
license or a Manufactured Home Contractors license.  Both are issued by the SCMHB.
A manufactured home cannot be set under a General Contractors license or Residential Builders license.  
Another SC dealer cannot set the house; a Dealers license can only be used to install a home sold by that dealer. 

An additional point to consider: dealers can find 
themselves more vulnerable in a lawsuit over a set 
if the attorney for the other side figures out that 
the person who did the work didn’t have the right 
license.

Minor Set-up Issues Can Escalate When 
Unlicensed Installers are Used

Who’s an employee and who’s a contractor?
The IRS has a list of factors used to determine 
whether a person is a direct employee or 
independent contractor, but in most cases the 
answer is obvious. 

According to the agency, an employee usually 
receives a set hourly or weekly pay rate; 
contractors are mainly paid by the job.

 An employee is told when and how to do 
the work; the employer controls their time. 
Employees typically receive some training.  An 
independent contractor generally uses his own 
methods of getting the job done.

A direct employee is sometimes called a 
“W-2 employee” because the company must 
withhold income taxes and pay Social Security.GREENVILLE, SC: 800.327.8608

ROCKY MOUNT, NC: 800.967.0111

As an INDUSTRY 
LEADING SUPPLIER, 

our dependable service 
ensures the right 

products get to you at 
the right time.

Our STRATEGICALLY 
LOCATED distribution 
centers are stocked and 
ready for delivery with 

over $25 million in 
inventory.

With convenient  24/7 
ONLINE ORDERING, 

getting what you 
need, when you need it 

couldn’t be easier.

YOU CAN 
COUNT ON US!

www.BLEVINSINC.com
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As usual, the industry’s sales tax 
formula will once again be on 
the table at the Statehouse when 
legislators return in January. 

SALES TAX FORMULA
A growing number of legislators 
want to lower South Carolina’s 
6% sales tax rate and recoup the 
revenue by eliminating the dozens 
of exemptions for everything 
from automobiles to medicine to 
manufacturing equipment. 

The association will be back at 
the Statehouse urging lawmakers 
to keep the industry’s energy 
efficiency incentive on the books. 

ENERGY STAR
MHISC has recruited sponsors 
for legislation extending the 
Energy Star sales tax incentive 
for manufactured homes for an 
additional five years. Industry 
supporters Ronnie Cromer in the 
Senate and Gary Simrill in the 
House have volunteered to file the 
legislation early in the 2019 session. 

Without an extension, the zero-
sales-tax incentive is set to expire 
in July, 2019.  The legislation would 
preserve the incentive through 
2024. 

LENDING REFORM
MHISC has been facilitating talks 
between industry representatives 
and state lending regulators to 
remove a requirement that lenders 

refund the unearned portion of 
finance charges when a loan closes 
out early.

This change would increase the 
availability of MH financing and 
attract more chattel lending in 
South Carolina. 

After several meetings and 
conversations, the association is 
hopeful the state will issue new 
guidelines giving buyers a level 
playing field between chattel MH 
financing and traditional mortgages. 

If state agency regulators are 
unable to make such a ruling, 
MHISC would then take the issue 
to lawmakers at the Statehouse in 
the form of a bill that would give 
chattel lenders the same treatment 
as mortgage lenders.

      Not Just One, But Two Sales Tax Issues 
at the SC Statehouse in 2019

ACHIEVER SERIES: SINGLE STAGE (RP14-F)  
FEATURES:
•  The RP14**F Series is designed to achieve 14 SEER with Coil only (for the 

dual fuel market) and PSC Air Handler match ups
•  New composite base pan – dampens sound, captures louver panels, 

eliminates corrosion and reduces number of fasteners needed
•  Powder coat paint system – for a long lasting professional finish
•  Scroll compressor – uses 70% fewer moving parts for higher efficiency 

and increased reliability
•  Modern cabinet aesthetics – increased curb appeal with visually appealing 

design
•  Curved louver panels – provide ultimate coil protection, enhance cabinet 

strength, and increased cabinet rigidity
•  Optimized fan orifice – optimizes airflow and reduces unit sound
•  PlusOne™ Triple Service Access – 15” wide, industry leading corner 

service access – makes repairs easier and faster. The two fastener 
removable corner allows optimal access to internal unit components. 
Individual louver panels come out once fastener is removed, for faster coil 
cleaning and easier cabinet reassembly

•  Diagnostic service window with two-fastener opening – provides access 
to the high and low pressure.

•  External gauge port access – allows easy connection of “low-loss” gauge 
ports

•  Single-row condenser coil – makes unit lighter and allows thorough coil 
cleaning to maintain “out of the box” performance

SUPREME QUALITY INSIDE AND OUT!
MORTEX COILS
RPM1824D14A
1 1/2 - 2 Ton Uncased Mobile Home Downflow AC/HP Coil
Weight 30.0 LB  Length 19.6 IN Width 18.0 IN Height 14.0 IN
 
RPM3036Y20E1
2 1/2 - 3 Ton Uncased Mobile Home Downflow AC/HP Coil
Weight 34.0 LB Length 19.6 IN Width 18.0 IN Height 20.0 IN
 
RPM4248Y26E2
3 1/2 - 4 Ton Uncased Mobile Home Downflow AC/HP Coil
Weight 50.0 LB Length 19.6 IN Width 18.0 IN Height 26.5 IN

www.mccallsinc.com

MCCALL’S SUPPLY, INC
“THE HEATING &  COOLING PROFESSIONALS”

Serving 3 States, From 19 Locations Since 1969

Proud supporter of the Manufactured 
Housing Association of South Carolina 

(MHISC) since 1985!

EXCLUSIVE TO 

MANUFACTURED 

HOUSING

• Coil Only Match
• 14 SEER RUUD Heat Pump with Mortex Coil
• AHRI Approved
•  10 Year RUUD Condenser Warranty with Registration

Condenser Coil
RP1424FJ1NA RPM1824D14A
RP1430FJ1NA RPM3036Y20E1
RP1436FJ1NA RPM3036Y20E1
RP1442FJ1NA RPM4248Y26E2
RP1448FJ1NA RPM4248Y26E2

Tonage Pad Lineset Disconnect Whip Thermostat
2 EP3434-3 612-30-1/2 EMD610 57507 TH6210U2001

2.5 EP3636-3 612-30-1/2 EMD610 57507 TH6210U2001

3 EP3636-3 612-30-1/2 EMD610 57507 TH6210U2001

3.5 EP3636-3 614-30-1/2 EMD610 57507 TH6210U2001

4 EP4040-3 614-30-1/2 EMD610 57507 TH6210U2001

FOR INQUIRIES AND SPECIAL PRICING, PLEASE REACH OUT TO 
RICK SANDERS 843-687-9412 / rsanders@mccallsinc.com
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One key to MHISC’s success at the Statehouse is the 
relationships the staff has developed with legislators.

But no matter how closely or often the staff works with 
members of the General Assembly, for legislators no 
relationship is more important than those back home.

The Folks Back Home 
Legislators always listen first to the people in their 
districts.

Whenever possible, when MHISC sets up meetings 
with lawmakers, the association includes members who 
work or live in the legislator’s district.  The members’ 
presence helps hammer home the message that the 
things the association 
asks for in Columbia are 
important to the citizens 
the legislator represents. 

One of the tools MHISC 
uses to identify and track 
who has relationships with Statehouse officials is 
The RAP Index, a nationally recognized grassroots 
advocacy instrument. 

RAP, which stands for Relationships – Advocablity – 
Personal Relationships, uses an online survey that asks 
a series of questions about members’ relationships with 
state and local elected officials. 

When the association needs to engage with an elected 
official, The RAP Index can tell which members have 
a strong relationship with that leader, according to 
MHISC Chair John Bowers.

Thus far the association has identified 41 relationships 
between members and the state’s Congressional 
delegation in Washington.  Also 66 connections with 
state legislators in Columbia and 77 relationships with 
county officials.

That Personal Connection
“That’s useful data, but we’re sure there are a 
lot more,” Bowers said.  “If you have a political 

connection the association 
may not know about, 
please take a second and 
shoot an email to one of 
the staffers,” he said. “The 
personal connection can 
make all the difference.” 

Clayton GM Barbara LaPolice and community owner 
Bill Hopper participated in MHISC’s October meeting 
with two Rock Hill area lawmakers, Rep. Gary Simrill 
and Rep. Tommy Pope.  LaPolice organized the 
meeting at her retail center and recruited staffers to 
show legislators around and talk about the features of 
modern-day manufactured and modular homes.  See 
"Member Contributions" on page 13. 

Another example: when MHISC met with Newberry 
Senator Ronnie Cromer, member Mitch Howard, a 
friend and constituent, joined in. Cromer holds a key 
position, Chair of the Senate Banking and Insurance 
Committee. 

Sometimes the association’s research reveals a key 
legislator is not personally acquainted with any of our 
members.

When that happens, MHISC goes to work to identify 
a member in that lawmaker’s district who is willing to 
get to know that official.

Politics
MHISC Uses Sophisticated Software to Track 
Members’ Connections with Legislators

-----------
“If you have a political connection 

the association may not know about, 
please take a second and 

shoot an email to one of the staffers.”
------------

GM Barbara LaPolice shows state representative Gary Simrill 
around a home at her retail center in Rock Hill
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Corporate Retail Sales Center of the Year
Clayton Homes North Charleston

Manufacturing Facility of the Year
Schult Homes of Richfield

Community of the Year
Otranto Acres

Service / Supplier of the Year
21st Mortgage

Salesperson of the Year
Johnny Hanna

Independent Retail Sales Center of the Year
Aiken Housing Center

Members Honor Best in the Industry
Winners and Nominees               

Independent Retail Sales Center of the Year
Aiken Housing Center
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MHISC hosted its fall meeting at a brand new property this year and members were excited to be there. 
Charleston Harbor Resort and Marina was a beautiful location for the one-and-a-half day event. With 
over 150 attendees, the meeting was packed with friends, fun, information, and great food.

Wednesday afternoon the group kicked off the event with 
committee meetings. Five key association committees met. 
See page 10 for more information.

MHISC offered its first-ever Continuing Education classes 
now required by the state.  Members receive free CE as an 
association benefit. 

On Wednesday night members enjoyed an outdoor reception 
and dinner. The group recognized accomplishments over the 
past year with the Best in the Industry awards. See winners 
on page 5.  Three members won nice cash prizes when 
their PAC ticket was drawn. Richey Massey won $1000, Jerry 
Scalf pocketed $500 and Michelle Miller from Schult Homes of 
Richfield won $250.

Thursday morning the MHISC Board of Directors met and 
set goals for the upcoming 2019 legislative session.  The 
directors voted to add a new position to the staff to work with 
local governments to promote equal zoning, fair policies and 
reasonable fees.

Members hit the links Thursday afternoon at Patriots Point 
Golf Course. First place winning team members were Chris 
Tuttle, Michael Koczwara, Joe Freismuth and Dan Kowal.  

Beautiful Property, Free Continuing Education Classes, Optimism in the 
Industry, Combine to Produce Great Turn-out for State Meeting  
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Thank you to our 2018 MHISC Sponsors!
EVENT SPONSORS

Clayton Homes

South State Bank
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PLATINUM SPONSORS

GOLD & SILVER SPONSORS

21st Mortgage

Blevins's Inc.

Scotbilt Homes

Champion Homes

StyleCrest

Fleetwood
 Homes

CSL 
Financial

Country Place 
Mortgage

McCall's Supply

Tri-State Distributors

Yes! Communities Triad
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The Community Managers Committee met to plan strategies to 
deal with current issues including the illegal sale of manufactured 
homes in communities by real estate agents who do not have a 
MH dealer’s license, fair housing issues, and abandoned homes. 
Another idea on the table is possible legislation pertaining to 
service / support animals.

The Image and Professionalism Committee is finalizing plans 
to promote the industry through social media by recognizing a 
different dealership each month.The Committee is working with 
MHISC staff to develop features and articles for MHISC’s new 
website, including information about the construction process and 
safety of today's manufactured homes. 

The SC Dealer Roundtable represents the viewpoint of the 
state’s independent dealers and corporate retailers.  The group 
recommended additional screening tools to give the state licensing 
board more information about the background of applicants who 
have bad track records. The Dealer Roundtable is looking at ways 
to recruit and train more installers for the state through high school 
vocational programs or the state’s tech school system. 

The SC Modular Steering Committee guides the SC Modular 
Housing Institute, a division of MHISC.  The committee is working 
for the smooth implementation of the upcoming new edition of the 
International Residential Code which will include new tiny house 
regulations. Both will go into effect in January 2020.

The Membership Committee discussed ideas for activities for 
the upcoming 2019 Convention to be held July 16-19 at the Omni 
Oceanfront Resort in Hilton Head. The Committee also planned 
ways to build the association through member recruitment, 
retention, and renewal techniques. Industry professionals can now 
join the association and register for events through a convenient 
online system. 

MHISC COMMITTEES MEET IN CHARLESTON 
TO TACKLE INDUSTRY ISSUES
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Four Documents to Post in Your Office
Posting these four items 
prominently so all 
residents can see them can 
help you if a Fair Housing 
complaint is filed against 

your community.  
The federal Fair Housing Act prohibits housing 
discrimination against persons based on factors such as 
race, religion and nationalorigin and familial status.
The documents are:
Reasonable Accommodation / Reasonable 
Modification Policy
The first policy is a statement that reasonable 
accommodations will be made to policies, programs or 
services allowing a person with a disability to use the 
dwelling.
The second policy confirms that modifications can be 
made which include changes made to a resident’s living 
space or common area allowing a resident to use the 
property.

General Anti-Discrimination Statement
A simple-to-read, large text sign that reads “We abide 
by all federal and state fair housing laws,” in multiple 
languages. 
Rental Screening Statement
A clear statement of what you will ask of an applicant 
such as income and rental history, identification, and 
that you will run a credit check.
Occupancy Policy
By posting occupancy rules such as number of 
persons per bedroom, the community may reduce 
the risk of being accused of discriminating on the 
basis of "familial status." The Act generally prohibits 
discriminating against families with children.

Posting these policies demonstrates that the community 
understands and follows Fair Housing requirements.
That can be helpful in responding to a Fair Housing 
complaint filed against the property.  
For sample policies created by the Manufactured 
Housing Institute, please contact ssuber@mhisc.com.

Learn More: www.stylecrestinc.com/titan-xterior  |  800.945.4440

prime
Xterior 

Titan 

Titan Strong.
Titan Tough. 

Titan Xterior.

Engineered 
for Strength. 
Designed  
for Beauty.

Titan Xterior Prime is a foundation cover built to withstand 
the demands of everyday life. Our reinforced panel design 
resists damage caused by lawn care accidents, playful 
children, and mother nature.
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RETAIL PROGRAMS:
    »  Consumer lending programs for applicants of all credit scores
    »  Specialty loan programs (park model, non-owner occupied home loans, 
        land-in-lieu, plus more!)
    »  Competitive and flexible rates and terms

INVENTORY FINANCE:
    »  Competitive rates tailored to your specific floor planning needs
    »  No “due-in-full” date... EVER!
    »  No curtailments for 12 months

LET US HELP YOU... 
C O N T A C T 
US TODAY!

COMMUNITY PROGRAMS:
    »  CASH Program: New inventory at no up-front cost to you. Used and rental options available.
    »  Affordable consumer financing with 12-23 year terms is available for all credit scores.
    »  Financing available for rental homes in your community with a 10-15 year term.

RETAIL & INVENTORY CONTACT: 
866.709.6989 | sales@21stmor tgage.com 
www.21stmor tgage.com

COMMUNITY CONTACT: 
844.343.9383 | prospect@21stmor tgage.com 
www.21stcommunitylending.com

WE OFFER A FULL SUITE OF LENDING PROGRAMS  
FOR CONSUMERS & BUSINESSES NATIONWIDE.

This document is for information purposes only and we reserve the right to change any part of 
this policy without notice. This document is not for consumer use. This is not an advertisement 
to extend consumer credit as defined by Regulation Z. NMLS #2280

     

    
    

   

   

                                      

When new updates to the 
International Residential Code 
(IRC) become effective on January 
1, 2020, they will give builders 
more flexibility to design and build 
tiny homes in a modular format. 

The state approved Appendix Q, the 
“Tiny House Appendix” to the IRC 
which makes allowances for the 
smaller square footage by adjusting 
specs for such items as windows, 
stairways, and ceiling height.

Lofts    Clayton Homes’ Jim Greer 
said the new specs will make it 
more feasible to include lofts in 
modular homes of 400 feet or less. 
The advantage of building to the 
modular code is that the home can be 
approved as a permanent residence, 
unlike a park model or other tiny 
homes built to the RV code.  

The appendix should also make 
it more cost-effective to build a 
small home to the modular code, 
but Greer said cost implications 
were not a major consideration for 
the type of home he is building. 
Greer said his division at Clayton 
is focusing on a high-end product. 
The homes will be marketed as 
“Designer Cottages” and sold 
through independent companies 
rather than Clayton’s display 
centers. The homes, prior to 
installation, start at $124,000.  
Greer serves as the Brand Manager 
for the Designer Cottages division.  
See cover photo.  

A Start     Joey Hall, Engineering 
Manager with Crestline Custom 
Builders, said that additional 
changes in the specifications could 
help bring the price of a modular 
tiny house closer to what it costs to 
build to the RV code.  

“They don’t address hall widths or 
clearances, except the stairs,” Hall 
said. 

But Clayton Modular Specialist 
Brad Russell said that another 
change in the IRC will add 
flexibility in designing small homes.  
“The current code requires that 
at least one room in every house 
had to be at least 120 square feet.  
The incoming IRC reduces that 
minimum to 70.”

Much-Needed Regulation     
Buddy Skinner, the chief code 
official for Greenville County, said 
he is glad there is now a policy 
in place governing the use of tiny 
homes as permanent residences. 

“I think that the state’s approval of 
Appendix Q will give consumers 
and builders flexibility in 
construction which should lead to 
more of these structures being built 
legally,” Skinner said. 

Sufficient     Roger Lowe, 
Administrator of the SC Building 
Codes Council, said he does not 
see the agency making additional 
changes in tiny home standards.

“I personally cannot see them 
reducing them any further  because 
of safety and egress concerns,” he 
said. 

Both Skinner and Lowe also agree 
the more daunting hurdle for tiny 
homes could be at the local level 
when counties and municipalities 
decide where the small homes are 
allowed. 

MHISC’s analysis is that any such 
governmental zoning restrictions 
would have to apply to both site-
built and modular tiny homes.  
Under state law, however, private 
sector deed restrictions and 
covenants can legally distinguish 
between modular and site-built 
houses. 

Experts Agree that Tiny Home Code Changes 
Will Be a Plus for South Carolina
But views differ on impact, need for further changes
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GRAPEVINE
Frank Hamrick is now General Manager at Clayton Homes of Cayce….
Thos Merritt is the new Project Manager for Clayton Rock Hill.
Congratulations to Charles Meeks on his retirement from ScotBilt 
Homes….Cliff Crosby now has Meeks’ North and South Carolina 
territory.      
Dan Kowal is the Director of Marketing for Country Place 
Mortgage. In October, he added SC to his territory.   
The industry mourns the passing of Phyllis Paulk, wife of MHISC 
leader Ray Paulk. Phyllis was dearly loved in the industry and 
always a favorite at MHISC events.
Recuperating well: Jeff Sanford had a successful quadruple bypass 
surgery and is doing great.    
Tom Hale and Alex Morgan move to Clayton corporate as National 
Training and CX [Customer Experience] Managers.  Mike West will 
replace Morgan at Clayton Rutledge.  Todd Fields joins Clayton / 
Schult Richfield as a Market Development Manager.  Dylan Casteel 
now represents Giles Industries.  

MEMBER CONTRIBUTIONS
Tanya Turner, Kimberly Frazier and Ashley Burdette of Vanderbilt Mortgage, Chris Tuttle and Rachel Tania of Tuttle 
and Associates law firm, and Morgan Davis worked with chapter officers Wendy and Brian McKinney and Doug 
Marchbanks to put on the Upstate Chapter’s golf tournament….Mike Andrews, Bobby Belfield, Bobby Fincher, Bill 
Hopper, Jordan Landrum, Barbara LaPolice, Thos Merritt, and Ronnie Williams hosted  local legislators for a home 
tour. 
Billy Woodard and Kaesi Boyce helped Johnny Hanna put together the Pee Dee golf tournament….Al Randall, Art 
Newton and Dale Lackey lent their wit and humor playing roles in videos promoting the association’s November 7-8 
Fall Meeting. 

ON THE ROAD
Mark Dillard and Shell Suber met with York County legislators Tommy Pope and Gary Simrill in Rock Hill….Suber 
attended the Pee Dee Chapter Golf Tournament in Florence and the Upstate Chapter Golf Tournament in 
Greenville and spoke at the Midlands Chapter. 

People

Frank Hamrick Thos Merritt

Todd Fields Jeff Sanford

Affordable Communities Group 
Alyssa Conlon
2054 Kildaire Farm Road
Cary, NC
919-601-3313
alyssaconlon1@gmail.com
AGC owns five communities in SC. It’s 
the 37th largest community owner in 
the nation.          

SC Homes 
Scott Johnson
2697 Jefferies Hwy
Walterboro, SC 29488
schomespc@gmail.com   
This is a new dealership, at the old 
Beacon Homes location. Scott is John 
and Paula Johnson’s son.  

Landrum Parks, LLC
James Crawley
PO Box 894 
Greer SC 29652
864-561-1538
jamesecrawley@yahoo.com
The company owns three communities 
in Landrum: Heritage Estates, Foothills 
Park, and Woodbrook Park.

New Members
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Single-Section Multi-Section Total
S. Carolina 1285 1662 2947

2018 Product Mix Through August

2017 2018 Change
S. Carolina 2072 2360 13.9%

YTD Shipments Through August

YTD Through 
August 2017

YTD Through 
August 2018

Single Multi Total Single Multi Total
662 1222 1884 861 1325 2186

Registrations
August 2017 2018   Change
S. Carolina 366 433 18.3%
Georgia 301 327 8.6%
N. Carolina 368 391 6.3%

Manufactured Home Shipments

  Statistics
South Carolina ranks in the top ten states for MH shipments in 2018.  
Single-section homes have picked up a bigger share of the SC market 
this year. 

Note:“Shipments” refers to homes shipped from manufacturers to retailers. 
“Registration” refers to the registration of titles with DOT when homes are purchased.

UNIT DUES
Member companies supporting the 

association that supports the industry
COMPANY JULY AUGUST

Blue Ridge Log Cabins $ $
Cavalier Homes $ $
Champion Homes $ $
Clayton Homes $ $
Crestline Homes R R
Deer Valley Homebuilders R $
Destiny Industries $ $
Fleetwood Homes $ $
Holmes Building Systems R R
KABCO $ $
Legacy Housing R R
Live Oak Homes $ $
Manis Custom Builders R R
Nationwide Custom Homes R R
Platinum Homes R R
R-Anell Homes $ $
Scotbilt $ $
SE Homes $ $
Sunshine Homes $ $

$ - Dues PaymentR - Report; No Shipments  N - No Report

(866) 573-5568 / SouthStateBank.com
Loans are subject to credit approval.  Member FDIC

When your client selects a manufactured home, let 
South State Bank manufacture the loan. We offer low 
rates, down payments and terms to suit every need.

A Bank That Makes  
You Feel More at Home.

Financing Options
	 •	 New	and	Used	Homes
	 •	 	Single	Section	and	Multi-Section
	 •	 	Primary	Residence	and	Vacation/

Secondary	Homes
	 •	 Fixed	Interest	Rates

Navigating the New MHISC Website 
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MHISC’s new website is next level and user-friendly. 
The website’s front page has the latest MHISC news 
and updates, and helpful menus to get you to other 
important areas of the site. 

Marketing   A key new feature is the Find A Home 
section, a valuable tool to help consumers quickly find 
nearby display centers.  The feature is unique, the 
only MH search engine dedicated specifically to South 
Carolina.  When a potential homebuyer clicks on Find 
A Home, the customer will be taken to an interactive 
map.  They can type in a specific location, find all the 
manufactured and modular home providers in the area, 
and go directly to the dealer’s website.
The drive to buy is reinforced in the Find A Home 
section with convincing positive information about 
the value and quality of today’s modern factory-built 
homes. Consumers have access to Homebuyer FAQs 
and a list of our member manufacturers with links to 
their websites.  Potential buyers are expected to prefer 
MHISC.com because it contains consumer information 
for South Carolinians available nowhere else. 
Additionally, the Find a Community section includes an 
interactive map that allows an easy and reliable way to 
find a member manufactured home community in any 
area of the state. 

Members  The Members section is fresh and 
improved. 
There’s a Member Directory with the option to 
print, information about promoting your business, all 
publications including 
MODern Times and 
Update magazine, 
and details about 
upcoming meetings. 
Members are now able 
to register for events 
directly on the website.
The Member Library 
section includes handy 
forms and easy-to-
follow summaries of 
the rules governing the 
sale and placement of 
manufactured housing 
in the state. 

Plus, there’s information about association committees 
and leadership opportunities.

The website is also designed with policy makers and 
media in mind.

Government   The Policy Makers page provides key 
statistics, government policy and the logic behind the 
industry’s top legislative priorities. 

Image   The Media page features news and updates, 
helpful links and definitions, press releases, and high-
quality pictures to be used on newscasts, magazines, 
or in newspapers.   
MHISC.com positively promotes the industry and 
equips members, customers, political leaders, and 
journalists with all of the resources and important 
information they need.
This is the largest revamp of the site since MHISC.com 
first launched back in 2002.

Navigating the New MHISC Website 



Manufactured Housing Institute of South Carolina

1801 Gadsden St.

Columbia, SC 29201

2019 MHISC Convention
BACK TO THE BEACH!

July 16 - 19  ●  Omni Hilton Head Oceanfront Resort
Friends, Reception, Dinner, Hall of Fame, 

Good Food, CE, Golf

Book your room today!
Call: 1-800-THE-OMNI (843-6664)

All guest rooms are studio suites with mini kitchens, 
microwaves  and small refrigerators 

Each suite has a separate dining area
 Resort View $289

Courtyard View $309
Ocean View $329     


