1967-2017

UPDATE
Volume 28, Number 1

Spring 2017

Can MHISC Top
50 Years of Great
Conventions This July?

In This Issue

UPDATE
Volume 28, No. 1
Spring 2017
Update is the official publication of
the Manufactured Housing Institute of
South Carolina.
PO Box 1781
Columbia, SC 29202
Phone: (803) 771-9046
Fax: (803) 771-7023

ADVERTISERS
4

McCall's

5

South State

7

Blevins

10

21st Mortgage

11

Tri-State
Page 11

COMMUNITY MANAGEMENT
4

Mhisc@mhisc.com

Smoke Alarms: Proposal Would Increase Community Manager
Responsibilities

GOVERNMENT

Mhisc.com
SCModularHome.com

5

Statehouse: DOT Agrees to New Maximum Length; Sales Tax Formula
Back on the Table

6

Opportunities: South Carolina Invests Millions in MH; State
Government Courting Manufacturers; MHISC Reaching Out to New HUD
Chief

2016-2017 Executive Committee
Gary Blue

Chair

John Bowers

Vice Chair

Scott Rainwater

Secretary

Joanne Polston

Treasurer

Rick Sanders

Past Chair

2016-2017 Board of Directors
Allison Babb

Jim McCracken

Jimmy Dyches

Debbie McGee

Mitch Howard

Brian McKinney

Bill King

Ray Paulk

Earnest Lee

Bob Peebles

Maria Layfield

Al Randall

Tony Masserelli

Brian Rowland

Executive Director
Mark Dillard
markdillard@mhisc.com
Director of Administration &
Special Events
Andrea Westmoreland
awestmoreland@mhisc.com

11

Zoning: Association and Local Landowners Team Up in Georgetown

MEETINGS
8

Convention: MHISC Returns to Hilton Head July 26-29

MEMBERS
3

Anniversary: 1967-2017 -- Association
Celebrates 50 Years of Service

10

Earnest Lee: Running a Retail Center
Isn’t Easy, But….

12

Member Contributions: Be a Mensch

12

On The Road: Staffers Traveling to Make the
World Safe for Manufactured Housing

13

Grapevine:

13

Unit Dues: Member Companies Supporting the
Association

Government Affairs Director
Shell Suber
ssuber@mhisc.com

MODULAR

Update designed by Rachel Cambre

STATISTICS

Advertise in
Update
Contact MHISC at (803) 771-9046,Ext. 5
or awestmoreland@mhisc.com

2 |Spring 2017 | Update

15

14

Page 13

Moving to Corporate

Marketing: Modular Buyers and Manufactured
Home Buyers
Shipments: Strong Growth Continues

Page 10

MHISC Celebrates 50 Years of Accomplishments,
Growth and Member Contributions
The Manufactured Housing Institute of South Carolina
celebrates the association’s 50th anniversary this year.
The original goals of the group were things that the
industry takes for granted today:
•

A building code for the homes. The national
building code for manufactured homes was still
eight years away. Factory-built homes in the 60’s
were built to a patchwork of state and voluntary
codes.

•

A proposal “to have dealers pass an examination
and become licensed as in the case of real estate
salesmen.”

The new association found office space, a two-room
office without air conditioning, in West Columbia for
$65 a month.
The group negotiated to add air conditioning for an
extra $10. The association's first employee, a college
student, was hired to work part-time.

Today, MHISC is recognized as one of the premier
associations in
Columbia.
Under South
Carolina law, the
group has its own
permanent seat
as the official
representative of
the industry on the
two state agency
boards that regulate
all aspects of
manufactured home
and modular sales,
production and
installation.

Now
Photo by Mark Dillard

Four highly-experienced employees work full-time
year-round to promote the interests of the association’s
members.
The association operates out of the building it owns
on Association Row in Columbia near the Governor’s
Mansion.

Then

Commemorative Book
In addition to the 50th Anniversary Celebration at
this year’s Hilton Head convention, MHISC has
commissioned a book detailing the history of the association and the industry during those five decades.
The book will be packed with photographs, information about hundreds of members, plus humor and
stories from the industry’s colorful history.

MHISC now runs one of the largest association political
action committees in the state, supporting its role as a
key player at the Statehouse.
The association has won a series of state and national
awards for its magazines, membership directory and
communications program.
Page 8: Read about plans to celebrate the association’s
50 years of service to the industry and to the state of South
Carolina with a spectacular convention on Hilton Head.
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Community Management

Proposed legislation would
increase landlord responsibility
for smoke alarms

Pickens County legislator Neal Collins filed H3005, a
bill requiring rental property owners to compile annual
records on smoke alarms and their condition for every
home or apartment. The landlord or community owner
would be responsible for replacing batteries and keeping
alarms in good working order. They could be fined $500
per violation.
Current SC law already requires working smoke
detectors in all apartments and houses, including
manufactured homes.
MHISC supports efforts to keep families safe in their
homes and was instrumental in passing the earlier law
which H3005 now intends to amend.
MHISC met with Rep. Collins to discuss the logistical
issues created by the legislation. He agreed to include
MHISC in any discussions prior to hearings on this bill.

Issues the association wants addressed when and if the
bill moves forward include the need to:
1. Amend the bill to clarify that community
owners who rent space, but who do not own the
manufactured homes, are exempt
2. Allow communities to use their existing forms to
save work and duplication
3. Require that notification about non-working smoke
detectors from residents should be in writing
The association consults with the MHISC Community
Managers Committee when issues arise. Community
owners and managers who would like to receive
information on serving on the committee should contact
Mark or Shell at (803) 771-9046.

We’re Proud To Call South Carolina Home...
With 15 locations in the Palmetto State and more than 1,000 Dealers/Friends within its
borders, McCall’s Supply has over 46 years of calling South Carolina home. We show support
and participate in key industry associations such as SCAHAA, MHISC, MCASC, and SCRLA.

MCCALL’S SUPPLY, INC

Our commitment to this great state is stronger than ever.
Here’s to many more years in South Carolina.
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“THE HEATING & COOLING PROFESSIONALS”
Serving 3 States, From 19 Locations Since 1969

www.mccallsinc.com

Top Tasks Include
Taxes and Transport
SCDOT agrees to new maximum length
standards per MHISC request

MHISC has to be vigilant every time the sales tax
issue comes up. The association tells legislators that
proposals to charge the full seven percent sales tax on
The SC Department of Transportation has agreed
the retail price of MH would be wildly unfair. Labor is
to increase the maximum length for load and truck
not subject to sales tax in South Carolina; sales taxes on
combinations.
a site-built home are paid only on the wholesale costs
of the building materials. The current MH sales tax
DOT officials say they will put the new maximum into
formula is fair because it mimics
effect in the near future. The
the sales tax on site-built homes.
max for oversize / overweight
A Tip From MHISC
permits for manufactured and
Many times companies request permits for
A second concern: changing
modular homes will increase
routes that have been previously approved.
the current sales tax formula
The company can put the number of a past
from 100 to 105 feet. The
for manufactured homes would
permit for the same route and get a quick turnchange will allow longer,
eliminate the current incentive to
around on the application.
safer and more powerful
purchase energy efficient homes.
trucks to pull homes on South
That would mean higher utility
Carolina roads.
bills for homeowners and put an additional strain on our
MHISC made the request last fall. The change will give state’s overburdened electrical grid.
South Carolina the same maximum as Georgia.
Another positive development: DOT is finalizing
a new computer system for issuing oversize /
overweight permits. The new system will, in many
cases, allow automatic issuance of permits at night
and on weekends when the agency staff is not present.
Officials told MHISC they will probably implement
the new computer system and the new 105 foot
maximum at the same time.

A Bank That Makes
You Feel More at Home.

MHISC will oppose any sales tax increase
The General Assembly is well into the first half of a
two-year legislative session. This year the big focus
at the Statehouse is the search for money for road
repairs and upgrades.
Turning over rocks In their quest to find the funds,
lawmakers are turning over every rock. Property
taxes, income taxes, and sales taxes are all under
review.
A legislative study committee currently meeting
says all sales tax formulas are on the table. Three
bills have already been filed to raise the sales tax on
automobiles.

When your client selects a manufactured home, let
South State Bank manufacture the loan. We offer low
rates, down payments and terms to suit every need.
Financing Options
• New and Used Homes
• Single Section and Multi-Section
• Primary Residence and Vacation/
Secondary Homes
• Fixed Interest Rates

(866) 573-5568 / SouthStateBank.com
Loans are subject to credit approval. Member FDIC
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Association Creating Opportunities for Sales
MHISC’s mission is to “Create a climate in South Carolina that maximizes opportunities for our members to
provide homes and services to the people of the state.”
There’s more to that than passing laws and fighting over-regulation. Creating bigger and better opportunities for
sales is a key part of what MHISC does for the industry. Three current examples:

Getting Federal Funds Flowing to
Our Companies

homes for South Carolina citizens. In December, the
SC Department of Commerce issued an RFP seeking
companies to provide over $50 million in housing and
other reconstruction after Hurricane Matthew. An even
larger grant issued last year dedicated $65 million
specifically for manufactured homes and $10 million
for modular homes for South Carolina flood victims.

Two years ago, MHISC began a series of meetings
with the state’s top officials responsible for planning
for disaster relief housing in South Carolina.
Agencies include the SC Department of Commerce,
SC Emergency
Management
“Smart members are reading their email from MHISC
Division and
federal agencies very closely these days. There are major opportunities out there.”
such as FEMA.
Many of the officials had outdated notions about
factory-built homes. The association educated leaders
about the quality of today’s homes and our ability
to provide large numbers quickly and efficiently.
MHISC brought in manufacturers who could talk
knowledgeably and increase the officials’ comfort
level.
Two Major Grants to Build Manufactured Homes
The SC Department of Commerce has issued two
major grants funding the purchase of manufactured

MHISC shifted to
a second key role:
keeping interested
members on top of
grant requirements
and deadlines. The association then participated in
the Subcontractor Outreach Event hosted by the SC
Department of Commerce to collect details on needs
for contractors to do work in 22 South Carolina counties.
The association was careful to give all member
companies the same information at the same time,
according to MHISC Chair Gary Blue. “Smart
members are reading their email from MHISC very
closely these days,” Blue said. “There are major
opportunities out there.”

We sit through meetings so you don’t have to. MHISC attended a briefing
session for contractors who want to work under the state’s huge housing grant.

6 |Spring 2017 | Update

MHISC Partners with Industrial
Recruiters
MHISC is working with the SC Department of
Commerce to produce a compelling package of
materials and information for manufactured home
manufacturers about the competitive advantages of
placing factories in South Carolina.
The idea is win / win / win / win for the state,
manufacturers, retailers and the association.

After learning about
Senator Williams’ insider
status, the association
began working with him
to prepare convincing
evidence of the essential
role manufactured housing
must play if South
Carolina and the country
are going to make real
progress in providing
quality affordable homes.

HUD Secretary Ben Carson
South Carolina has the highest market penetration
in the nation, with 20.3 percent of families
Dr. Carson is the head
living in manufactured
of the department
South Carolina is criss-crossed by four major interstates.
homes. The state is
that oversees home
criss-crossed by four
ownership, aid for distressed
interstates: I-20, I-26, I-85 and I-95. Travel to every
neighborhoods, fair housing laws and housing
retail center is short from any point in the state.
development in our country. HUD also oversees the

Incentives The state is ranked one of the most
business and industry-friendly in the country, offering
incentives and aggressive recruitment by both the state
and individual counties.

manufactured home industry. But in the past, the
agency has treated manufactured housing as a redheaded stepchild, throwing little support behind the
industry.

The state Commerce Department is tasked with
attracting new businesses to South Carolina and often
works with industries to build incentive packages for
employers considering moving to our state.
The presence of modular manufacturer Blue Ridge
Log Cabins in Spartanburg County gives the industry
considerable clout with upstate legislators. A second
manufacturing facility in the state would give the
industry additional political leverage, not to mention
bringing needed jobs for South Carolinians.

Widest Selection of Unique
Mobile Home Items Available.
Special Orders Available On
Custom Door & Window Sizes.

Going to the Top
MHISC is carrying the industry’s message directly
to Dr. Ben Carson, the new Secretary of the federal
Department of Housing and Urban Development
(HUD). Carson was one of the first and most popular
appointees to President Trump's new cabinet.
A key industry ally, South Carolina Senator Kent
Williams, will present eye-opening information
prepared by MHISC to the new cabinet member.
Manufactured homes will be an essential part of the
solution to America’s pressing need for affordable housing.

We now proudly sell
Tie Down Engineering systems,
pads & outriggers for your set up needs!

•
•
•
•

Longitudinal Struts

Low Cost Deliveries
Local Pick Up Available
Group Buying Programs
High Fill Rates on Orders

Ask your representative about
earning points on purchases
and how to redeem for AWARDS!!

www.blevinsinc.com
Simpsonville, SC (800) 327-8608
Rocky Mount, NC (800) 967-0111
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We're Back at the Beach and
Celebrating 50 Years
MHISC is going all out for its 50th anniversary. The association is returning to Hilton Head to relive its classic
beach traditions and celebrate a half century of accomplishments and friendship.
Members will enjoy a newly-renovated property with an exceptional location on the sandy shores of beautiful
Hilton Head Island.
MHISC has planned a relaxing three-day convention with just the right mix of fun and useful information to
boost your business.

Prizes

Fun
A Family Event
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Wednesday, July 26th


Come in a day early. Hospitality suite reception, appetizers and music

Thursday, July 27th


Pool party reception Thursday evening. Food, drink and fun in the water



Dealer Roundtable, Modular Steering Committee, Community Managers,
Membership Committee, and the Image and Professionalism Committee



Luncheon for Past Presidents, Hall of Famers and their spouses

Friday, July 28th


MHISC’s PAC Golf Tournament returns to Port Royal Golf Club



Family bingo



DJ and dance party



50th Anniversary banquet and gala. We will recognize the Best in the Industry
(Sales Center Corporate and Independent, Salesperson, Service/Supplier,
Manufacturer, and Community), and a new Hall of Fame Inductee. We’ll have great
food, music and some awesome PAC prize giveaways

Saturday, July 29th


Join all attendees as we gather for a delicious breakfast buffet



50th MHISC Annual Meeting - speakers, news-to-use, latest developments

To book your hotel reservation,
contact
The Marriott Resort and Spa
(843) 686-8400

MHISC has negotiated some great rates:
Resort View $229
Ocean View $259
Ocean Front $279
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Running a Retail Center Isn't Easy,
But It Has Its Rewards
By Earnest Lee
People may think since I sit behind a desk all day that my job is easy. Since I don't
perform manual labor I should not be tired. However, few can understand how
emotionally draining the job can be.
In any given day, I can be a counselor to a client who is stressed because the process of
purchasing is confusing and hard to understand.
I have to be a cheerleader the next day to push someone to hang in there, that we are almost to the finish and the
realization of home ownership. I have to be firm when a client accuses the lender or subcontractor of not having
their best interests in mind while assuring them that indeed they do.
Each day I work with several salespeople with different types of talents and workstyles and try to find answers
for them as well as for the clients. I have to encourage subcontractors who sometimes feel unappreciated for
what they do.
I have to put in long hours and be available 12 hours a day, six days a week.
But when you have spent an average of three months with each family and the closing day has arrived and you
see the look on everyone's face, from parents of the buyers to their children, I realize why I continue to do what
I do and love to do what I do. The reward definitely outweighs the cost.
Homeownership is one of the biggest dreams that most Americans have, and I am proud to say I have helped
some 1000 plus families reach that goal.
Earnest Lee is General Manager at Aiken Housing Center.

WE OFFER A FULL SUITE OF

COMMUNITY AND RETAIL
PROGRAMS FOR BUSINESSES
NATIONWIDE.

RETAIL PROGRAMS:

» Chattel, land-home, land in lieu and community programs available
for all credit scores
» Banner Program: 5% down and competitive rates for 575 and better
credit scores
» Buy-for, co-signer, equity, and used home programs available
» Plus many, many more

NMLS 2280

TAKE YOUR BUSINESS
TO NEW HEIGHTS
WITH 21st MORTGAGE
CONTACT
JERRY SCALF
800.955.0021 ext. 1248
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»

jerryscalf@21stmortgage.com

WWW.21STMORTGAGE.COM

INVENTORY FINANCE:

» Competitive rates for every major manufacturer
» No “due-in-full” date…EVER
» We advance up to 100% of the manufacturer’s invoice
COMMUNITY PROGRAMS:

» CASH Program: New inventory at no up-front cost to you, and affordable
rates for your customers. No operator contribution from site rent required.
Used and rental options also available.
» Community Rental Program: A commercial loan program for new
rental units in your community. Low rates for up to 100% of the
manufacturers invoice
» Specialty Programs Available: Call for details
This advertisement is not intended for consumer use. This is not an advertisement to extend consumer credit as defined by TILA Regulation Z.

Association Joins Georgetown Landowners
in Fight Against Discriminatory Zoning
The industry is turning its fight against unfair housing
discrimination in South Carolina up a notch.
MHISC and the national Manufactured Housing
Institute (MHI) met with Georgetown landowners in a
meeting organized by local dealer John Howard, Jr.

said. “They simply want to be able to use their own
hard-earned dollars to buy the type of housing of
their choice,” he said. “That’s what the American
competitive market system is all about.”

The local leaders represent citizens in Georgetown’s
West End who in 2016 filed a
petition to change the zoning of
their land to allow manufactured
homes. The city council denied
the petition, in effect telling the
persons who signed it that they
could not put the housing of
their choice on their own land.
There are over 200 vacant lots
in the West End area. Zoning
John Howard, Jr.
Photo by Shell Suber
restrictions also disallow
the replacement of older
manufactured homes with new ones. The landowners
told MHISC that the only way many residents
can afford to put quality homes on their land is by
using cost-effective manufactured homes.

Leaders in Georgetown’s West End want to improve their neighborhood
by placing quality modern-day manufactured homes in vacant lots in the
local zoning which discriminates against factory-built homes. Photo by

The West End is a close-knit, historically AfricanAmerican community with many families living in
the area for generations.
MHI General Counsel Rick Robinson told the local
leaders that denying those families an opportunity
to place manufactured homes in the West End
may be discriminatory and in violation of the Fair
Housing Act.

,

,
,
,

,

,

,

,

Last year, MHISC sent a letter to HUD regarding
discriminatory zoning practices and included the
Georgetown situation in its letter.
HUD, the US Department of Housing and Urban
Development, is the agency that enforces federal
Fair Housing laws. MHISC and MHI met with
local landowners to answer their questions about
how they might go about filing a complaint.
The citizens are very interested in having HUD
review Georgetown’s zoning practices, Howard

Call

:

Greenville, SC - (800) 303-4185
Royston, GA - (800) 476-6164
Augusta, GA - (866) 736-4560
www.tri-statedistributors.com
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People
Member Contributions

Manufactured Housing Board

Joe Walden

SC
Georgetown to

Tony
Massarelli, John Bowers, Al Randall and Gary Blue

Anderson
Suber met
Johnson in Barnwell concerning property tax issues.

John
Weldy, Michael McLean and James Harrill guided the

Members and Chapters
Midlands

Chapter
Mitch Gault,
Joey Gilliam, Chuck Kewin, Todd Olds, and Kim
Racke

On the Road

Grand Strand Chapter’s

met with members in the Greenville / Mauldin area.
Suber visited members in the Florence area and
Charleston and Pee Dee Chapter’s year-

Government

Welcome New Members
Manufacturer

Communities

Andy Miller
Jim Miller
76

6 3

7

6
33

3

Retailer

3

3

Service / Supply Member
33
3

66
6
3
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3

Grapevine
Jared Huffman has joined manufacturer Legacy Homes. He and Chip Walker will represent the company in South
Liz Morrison
Corey Moore moves into her spot
Clayton Maynardville.
Barry MacDowell of Stephenson

Liz Morrison

The industry mourns the passing of two beloved figures
in our association
Helen Culpeppe

6
Linda Toome
the industry goes out to her husband Joseph Toomer and her son and daughter,
Jamar and Erica.

Linda Toomer

Member companies supporting the association that supports the industry
COMPANY
Blue Ridge Log Cabins
Cavalier Homes
Champion Homes
Clayton Homes
Crestline Homes
Destiny Industries
Fleetwood Homes
Holmes Building Systems
KABCO
Legacy Housing
Live Oak Homes
Manis Custom Builders
Platinum Homes
R-Anell Homes
Scotbilt
SE Homes
Sunshine Homes

$ = Dues Payment

SEPT
R
$
$
$
$
$
$
R
R
$
$
$
R
$
R
$
$

OCT
R
$
$
$
R
$
$
R
R
$
$
R
R
$
R
$
$

R = Report

NOV
$
$
$
$
R
$
$
R
R
$
$
R
R
$
$
$
R

DEC
$
$
$
$
R
$
$
R
$
$
$
R
R
$
$
$
$

N = No Report
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Membership Directories Document the
Ups and Downs of the Industry
MHISC’s Membership Directory has always been the
definitive source for detailed information about the
companies and people who make the manufactured home
industry run in South Carolina.
The directories also do an uncanny
job of recording the changing
fortunes of the industry and the
association in our state.
Directories in the 80’s were simple
productions, a small paperback
booklet. The main thing that is
interesting about the 1988 directory,
for example, is the sprinkling of
people still in the business among
dozens of names few in today’s
industry would know. For every Paul Laurent there are
five or six Terry Wingards or Isaac Carters.

The books got a bit spiffier in the 1990’s with tabs and
indexes. By 2000, MHISC’s directory had doubled in size.
That reflected the huge growth of the industry. There were
27 sales centers in Sumter;
“the strip” on East Palmetto
Street in Florence alone had
29 retail lots.
Today’s MHISC Directory
is distributed to members in
an easily-updated loose leaf
format. The book is also
maintained on-line at
Mhisc.com and updated every
month. Members have 24 / 7
access and can locate any name
or company instantly through
a search feature. Members get exclusive use of the directory
using: User Name: team@mhisc.com Password: mhisc17

STATS:
2016 Saw a Big Increase in Shipments
Manufactured Home Shipments
September
S. Carolina
Georgia
N. Carolina

2015
185
154
286

2016
273
232
292

Change
47.6%
50.6%
2.1%

October
S. Carolina
Georgia
N. Carolina

2015
259
178
284

2016
244
258
269

Change
-5.8%
44.9%
-5.3%

November
S. Carolina
Georgia
N. Carolina

2015
226
119
256

2016
247
197
239

Change
9.3%
65.5%
-6.6%

December
S. Carolina
Georgia
N. Carolina

2015
222
139
247

2016
200
154
273

Change
-9.9%
10.8%
10.5%
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Annual Shipments
2015
2495

S. Carolina

2016
3021

Change
21.1%

2016 Product Mix
S. Carolina

Single-Section Multi-Section
1893
1123
63%
37%

Total
3021

SC Registration Comparison
YTD Through
November 2015

Single
720

Multi
1328

Total
2048

YTD Through
November 2016

Single
911

Multi
1616

Note: "Shipments" refers to homes shipped from
manufacturers to retailers. "Registration" refers to
the registration of titles with DOT when homes are
purchased.

Total
2527

Dividing customers into modular and manufactured
home buyers not always a good sales approach
Modular homes are an important part of sales at Oakwood Homes of Greenville. Modular homes make up
about a quarter of the 40 deals on the board in General Manager Charlie Burkett’s office. There are three mods
on display at the sales center right now.
But many customers don’t have strong notions about modular homes or the difference between them and
manufactured homes, Burkett said.
“When customers walk in the door, some of them know they want a manufactured home. About the same
percentage know they want a modular home. But most, probably half, are not sure,” he said.
One example: some customers assume that modular homes appreciate more quickly than manufactured homes,
but Burkett doesn’t see it as the deciding factor in most sales. “It really depends on how long they intend to live
there,” he said.
Similarly, flexibility of materials and design does not separate modular and manufactured homes as much as it
did years ago, according to Burkett.
“Some manufactured homes are designed in a way that gives the buyer lots of options to customize and
accessorize the home. Others come pretty much as they
are,” Burkett said. “Modular homes are the same. There
are lots of different levels. Some are expensive, high-end
homes that can be customized however you like. Some,
not much at all.”
Buyers are the same way, he said. How much interest
prospects have in customizing a home doesn’t usually
correlate with whether they’ll ultimately buy a modular
or manufactured home. “Some just want a home as
is. Others want to be able to customize, move a wall or
change the kitchen,” Burkett said.
Although his typical customer doesn’t come in with clear
ideas about what modular homes are all about, they do
ask a lot of questions, he said. “They want to know the
difference between manufactured and modular. Price,
options, everything.”

Photo by Shell Suber

While relatively few people stop in specifically looking for a modular homes, they do play a major role in
drawing traffic, particularly two-story homes and houses with large porches and strong roof designs.
“We see many who never would have stopped by if we didn’t have those modulars out front,” Burkett said.
“They are really curious to see them.”
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Manufactured Housing Institute of South Carolina
1801 Gadsden St.
Columbia, SC 29201

Do you remember all the good times
we had on Hilton Head?

MHISC is going back to the BEACH
MHISC 50th Anniversary
July 26-29, 2017
Marriott Resort & Spa
Hilton Head Island
Inside: Communities – p. 4

DOT – p.5

Modular – p.15

